Elevator Pitch 

Our business [list name] will deliver [list key deliverables] to [list key beneficiaries] to enable them to [list key benefits].  The business is headed by [list founder and key executives, investors, and advisors] that have [list key background and qualifications].  The business [will launch/was launched] on [date] and we [will begin/began] delivering [first product or service] on [date].  We expect to prove our business model and achieve profitable growth on [date] and anticipate that the terminal value of the business will be [list anticipated value], which represents a [list return] to investors.  The total cost to achieve this goal will be [total cost], which includes the following key cost categories [list].  We have currently received [list dollars of funding secured to date] from the following sources [list].  We anticipate receiving the remainder of the funding by [date] from [list sources].  The key risks for the project are [list risks].  These risks will be managed by [list key approached to managing each risk].

Source: Applegate and Saltrick, “Developing an Elevator Pitch for a New Venture.”

STREAMLINED EXAMPLE

Electronics industry manufacturers annually experience over $40 billion in losses due to static discharge. PolyTronics has developed a conductive plastic that is a state of the art material that inexpensively and completely eliminates damage from static electricity. Currently used industry methods require expensive static discharge equipment that only work while the piece is connected. Our product, on the other hand, is an integral part of the assembly that continually drains static charge from the product assembly.

